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of Rainproof and Waterproof Fabrics 





‘** The 


resting 


A paper 
(Juantitative 
of Rainproof and 
Waterproof Fabrics,’’ 
bv --. Wood, was read 
by Dr. Martin at a 
meeting of the Manu 
facturing Section of 
the Society of Chem) 
eal Industry held re 
cently at Manchester, 
Kngland. 

Dr Marti 
number 
of waterproofing proc 


on 


said 


There 


were a 


esses, and the nature 
of the examination to | 
whieh the cloth was | 
Sl b eeted depended 


largely on the process 
waterproofing to \ 
which it had been sub 
jected and the 
for which it was in- | 
tended. Of the chief 
p ro cesses employed, 
that involved 
the aluminum 
acetate was one of the 


ot 


USeS 


which 
use of 
most common forms 
for civilian garments. 
That process rendered 
the fabrie waterproof 
to a certain extent, 
but not absolutely so, 
and garments thus 
treated were porous 
and allowed air to dif 








admit of air 
diffusion. Henee it 
eame about that 
of the so-called water 
proofs were intended 
to admit air and were 


did not 


= 





most 


permeable by water 
after a certain time. 
The British War Of 
fice ** drop ’? test for 
the determination of 
the waterproof valu 
was especially valu 


able here. It allowed a 
fairly accurate numer 
ical value of the de 
gree of waterproofing 
to be obtained, 
against the old time 
empirical methods. 
Moreover, it repro 
duced more or less ex 
actly the actual condi 
tions to which a cloth 
was subjected in prac 
tice. The sheet of cloth 
to be tested laid 
upon a sheet of white 
blotting-paper, which, 
in turn rested upon a 
sheet of plate-glass, 
supported on a frame 
at an angle of 45 de 
grees. The cloth and 
blotting-paper were 
fixed by strips of lead 
about an inch wide. 
Some distance beneath 


as 


was 





fuse through. In an- =| the plate-glass was a 
other process the fab —_ me” | mirror. Water was 
ric was treated with then dropped from a 
gelatine, glue, isin- , burette on to the cloth 
. DryYING Fapric IN LARGE AMERICAN RUBBER FACTORY ' . 
glass, easein, and (about five feet be 
similar proteins, but in this ease, also, which oilskins for sailors were also low), the flow being regulated to 
the articles were usually not abso- made impervious to water and air. about twenty drops per minute. 
lutely permeable to water. This Finally the ammonium cuprate meth- This was continued until the water 
method and the aluminum acetate od—by which the ‘‘ Willesden ’’ fab- passed through the waterproofed 
process were often combined. Arti- rics are waterproofed—was dealt cloth and stained the blotting-paper. 
cles treated with paraffin and other with. The above established processes By viewing the mirror from behind 


waxes, on the contrary, were usually 
impenetrable to water. Other proc- 
esses referred to were the rubber proc- 
by which the treated materials 
were quite impervious to water and 
air; and the linseed oil process, by 


e5S, 


were quoted to show the very different 
natures of the materials which the 
chemist had to deal with when called 
upon to investigate waterproof cloth. 

Absolutely waterproof articles were 
uncomfortable to wear, because they 
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the exact moment of the stain show- 
ing itself could be determined, and* 
the number of drops to produce this 
result noted. There was, said the 
author, a considerable number of 
drops required for penetration, but 
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the average for a set of tests—about 
twenty trials per half a square foot 


was characteristic for any par- 
ticular cloth. An average of sixty 
drops—considerably in excess of that 


usually acceded in civilian garments 
was needed to pass the British War 


Office test. After carrying out the 
‘ drop r? test, the cloth should also 
be subjected to the fly test. The cloth 
should be rinsed several times with 


cold water, dred, and subjected once 
more to the *‘ drop ’’ test. A proper- 
ly waterproofed cloth should not show 
much variation, although most sam- 
ples examined showed considerable 
deterioration. Afterwards the mate- 
rial under examination should be 
covered with a damp cloth and ironed, 
and submitted to the drop ’? test 
again, 

The estimation 
waterproofed cloth 
based by the trade expert on the 
‘dash ’’ and the ‘“ trough ’’ tests, 
which were described by the authors, 
and were said to be of little value. 
They found that opinions based upon 
these tests were very often quite er- 
roneous, and that in some cases the 
cloth which was less effectively water- 
proofed was judged by the experts 
to be the better cloth of the two. The 
filter test, though not nearly so good 
as the ‘‘ drop ’’ test, was said to be 
very useful for detecting the presence 
of pin-holes. The thistle funnel test, 
a modification of the filter test, gave 


of the value of 
was very often 


good results. A 2'%4-inch sample of 
cloth, containing no selvedge, was 


stretched across the mouth of an ordi- 
nary thistle funnel, with the face of 
the cloth towards the inside, and fas- 
tened securely round the neck of the 
tube. The tube was filled with cold 
water, supported by a.clamp above a 
graduated cylinder, and the amount 
of water passing through in five and 
in ten hours was measured. A fabric 
which allowed water to pass 
through in ten hours was considered 
excellent. A note should also be made 
of the time which elapsed before the 
the first drop on the 


no 


appearance of 
outer surface. 

In estimating the amount of ash in 
waterproofed cloth a weighed sample 
was ignited in a porcelain dish until 
the organic matter had burned away. 
and 


The residue was weighed ana- 
lyzed by the usual methods. For the 
determination of soluble matter the 


fabric was weighed and treated with a 
3 per cent. solution of HCl] for fifteen 
minutes, in order to decompose any 
soaps and to dissolve most of the in- 
organic salts. The fabric was then 
washed with water, weighed and 
dried. Any fats or fatty acids re- 
maining in the fabric after the pre- 
vious treatment are soluble in ether 
and can be estimated by extracting 
the sample in a Soxhlet apparatus. 
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The weight and tensile strength of the 
fabric are estimated in the usual way. 
In determining the amount of wool, 
cotton and silk present, the wool is 
separated from the cotton by boiling 
with 5 per cent. caustic potash solu- 
tion for fifteen minutes; 4 per cent. 
is then added on to the weight of the 
cotton residue. The difference be- 
tween this figure and 100 per cent. 
then represents the wool present. 
Wool can be separated from silk by 
immersing the fabric in concentrated 
HCl for three minutes and treating 
with an alkaline glycerol-copper so- 
lution, whereby the silk dissolves. 

In the examination of india-rubber 


proofing, mineral matter is deter- 
mined by igniting a sample and 
weighing the ash. Due corrections 


are made for the oxidation to sul- 
phates. When antimony sulphide and 
copper are present they should be 
estimated in the usual way. Sulphur 
is estimated as barium sulphate, the 
oxidation being usually effected by 
nitric acid and potassium chlorate. 
Free sulphur is regarded as the sul- 
phur extractable by boiling acetone 
after about an hour’s treatment. 
After evaporating off the acetone and 
determining the weight of the residual 
‘acetone extract,’’ the amount of 
free sulphur is then determined as 
BaSO, by oxidation. The acetone ex- 
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tract thus deducted from the weight 
of the free sulphur, the residue is as- 
sumed to be organic matter extracted 
by boiling acetone. The acetone-ex- 
tracted rubber is then dried and 
boiled for’eight hours with a solution 
of alcoholic potash (56 grm. KOH per 
500 e.c. alcohol). The solution is 
poured into a dish, the rubber washed 
twice with aleohol and boiled two or 
three times with water. The wash- 
ings added and the alcohol is distilled 
off and recovered ; the residue is evap- 
orated, washed into a separating fun- 
nel, acidified with HCl, and the fatty 
acids extracted with successive por- 
tions of ether. The ether is distilled 
off and the residue dried to constant 
weight. The results may be controlled 
as follows: The rubber residue left 
after boiling with alcoholic potash is 
washed free from potash by water, 
dried to constancy in the water oven, 
and cooled in vacuo. The ash and 
sulphur in the dried residue is esti- 
mated and hence the weight of or 
ganic matter in the residue is then 
ealeulated. This weight is deducted 
from the weight of organic matter in 
the residue after acetone extraction 
(obtained by deduction of ash and 
combined sulphur) and from the dif- 
ference the loss of organic matter by 
extraction with alcoholic potash per 
100 parts of rubber is then calculated. 





The Rubber Age Trade Information Exchange 


Tire Molding Engraving Machines 

Inquiry No. 78.—We are in the 
market for a machine for engraving 
and lettering non-skid tire molds. 
Can you put us in touch with a manu- 
facturer of such machines? 

Answer: You can obtain tire mold en- 
graving machines from the George Gorton 
Machine Company, Racine, Wis., which 
has supplied machines of this kind to such 
concetns as Morgan & Wright, Detroit, 
Mich.; the Hartford Rubber Works, Hart- 
ford, Conn.; the Dunlop Rubber Company, 
Birmingham, England; the Goodyear Tire 
& Rubber Company, Akron, Ohio; Cana- 
dian Consolidated Rubber Company, Lim- 
ited, Montreal, Canada, and the Fisk Rub- 
ber Company, Chicopee Falls, Mass. 

The Gorton Machine No. 1-M, is suited 
for cutting of treads on drums 48 inches 
in diameter or less, with any width of 
face. It handles molds or rings for mill- 
ing on the inside 44 inches diameter and 
and its price today, with a 3 hp. 
variable speed motor, one cutter head 
with spindle, on forming guide, one crane 
with hoist, is $6000 f. o. b., Racine, Wis. 
We understand these machines can now 
be delivered in sixty days from receipt of 
order. 


less, 


Use of Silica in Rubber Industry 
Inquiry No. 79.—Kindly advise us 
whether or not silica is used in rub- 
ber manufacturing, and if so, where 


it ean be purchased. 

Answer: Solid rubber tire manufac- 
turers use silica for sand blasting and 
cleaning the steel bases upon which these 


tires are built. Some other rubber manu- 
facturers use it as a confounding material 
in the form of aluminum flake, silicate of 
aluminum, and also under various trade 
names, Silica used as a filler is said to 
increase both the strength and resiliency 
of rubber. It is one of the hardest com- 
mercial minerals and has a tendency to 
harden. Its wearing qualities are very 
great. 
Silica in 
tained from the following concerns: 
Katzenbach & Bullock Company, New 
York City, Trenton, Chicago, soston, 
Akron and San Francisco; L. H. Butcher 
& Company, New York City; Wm. H. 
Scheel, New York City; the Tamms Silica 
Company, Chicago, Ill., and the United 
States Silica Company, Chicago, Ill. 


its various forms can be ob- 
the 


Wants Tire Repair Equipment 

Inquiry No. 80.—Please put us in 
touch with manufacturers of tire re- 
pair and vulcanizing outfits. We are 
going to open a first-class service 
station ; we want a full equipment in- 
eluding tire retreading facilities. 

Answer: You can secure the equipment 
you desire from any one of the following 
concerns: The Akron Rubber Mold & Ma- 
chine Co., Akron, Chio; the ¥. D. Hibbs 
Rubber Co., Fort Worth, Tex.; the Biggs 
Boiler Works Co., Akron, Ohio; Zwebell 
Brothers, 82 Milwaukee Street, Milwau- 
kee, Wis.; the Williams Foundry & Ma- 
chine Co., Akron, Ohio; the Wilkinson 
Vulcanizer Manufacturing Co., San Ber- 
nardino, Cal.; the Auto Tire Vulcanizing 
Co., Lowell, Mass., and Charles E. Miller, 
Anderson, Ind. 











Bowers’ Customary and Metric Tables 


In the application of the various 
tables now in existence, difficulty is 
experienced in obtaining practical re- 
sults without thaking numerous com- 
plicated calculations. In many cases 
it is required to use more than one 
table. To reduce the time and labor 
connected with such work is one of 
the principal objects of these tables. 
In the mechanical branch of the rub- 
ber industry especially, those who 
have occasion to estimate weights and 
values will no doubt realize the value 
of the tables after slight examina- 
tion. One concrete example should 
suffice. Take the subject of fric- 
tioned duck and its bearing upon the 
cost of hose, belts, ete. The proper 
specific gravity is not available nor 
reliable. To obtain the weight per 
square yard or other superficial is 
simple and reliable in proportion to 
the degree of accuracy in which the 
compound is applied. Examination 
of the tables will show that a reliable 
method of obtaining the weight of 
hose centers and similar cuts of fric- 
tioned duck may be realized without 
recourse to the present expensive 
method of making a sample first and 
finding the cost afterward. In export 
business it is necessary to be well in- 
formed regarding metric weights and 
values ; this situation is also provided 
for in the construction of the tables. 

These tables are designed to sup- 

plement existing tables by combining 
several of the standard gauges of 
measurement now in use in the indus- 
tries of the world in such a manner 
that one who is conversant with one 
gauge can readily obtain values in 
other gauges. 
* The arrangement of the tables per- 
mit the obtaining of approximate 
weights of various materials without 
making the numerous calculations 
usually required through the use of 
other tables. 

Where the specific gravity of a 
combination is not available, while 
the superficial weight is known the 
tables provide for obtaining weights 
for both regular and mixed dimen- 
sions. 

By cross-reading, metric weights 
can be converted into customary, cus- 
tomary into metric; the relative 
weights of square meters, square 
yards and square feet can be ob- 
tained; also weights where one di- 
mension is in feet and the other in 
inches. 

The various weights given are 
based on a cubic foot of material hav- 
ing a specific gravity of 1.00 to weigh 
approximately 62.42833 lb. This ex- 


By George W. Bowers 


cess over other standard weights is 
used to retain a true proportion 
throughout the tables. 

The following will show the pro- 
portionate excess maintained through- 
out the tables: 48 sq. ft. 4 in. thick 
equals 14 cu. ft.; % cu. ft. of material 
with a specific gravity of 2.00 will 
weigh: 

Table basis 62.42833 Ib. 

U. S. air 62.28840 lb. 

Excess .13993 lb. or 214 oz. light. 

In making the various calculations 
shown in the tables the following 
standards were used: Circular of the 
Bureau of Standards, No. 47. 


Page 58, 1 kg. equals 2.204622341 
avoir. lb. 
Page 14, square meter equals 


1.195985 sq. yd. 

Page 5, 1 eu. decimeter equals 1 
liter and 1 liter of water weighs 1 kg. 

Page 15, 28.317016 cu. decimeters 
equals 1 eu. ft. 

(Note) 28.317016 times 2.204622- 
341 equals 62.428326104054456. 

Authorities vary slightly in the 
weights given for a cubic foot of 
water under different conditions. 

Circular of the Bureau of Stand- 
ards, No. 19, page 46. 

62 deg. F., 62.2884 Ib. air. 

62 deg. F., 62.3554 Ib. vacuo. 

In addition to the above the weight 
of a cubic foot of water is taken at 
62.40 lb. for practical commercial 
purposes. 

To enable one using any or all of 
the above standards to use the tables 
the following comparisons and cor- 
rections will be found of assistance: 


Weights per square foot one one-thous- 
andth of an inch thick— 

U. S. Standard air .00518236 pounds 

U. S. Standard vacuo .00519628 pounds 

Commercial .0052 pounds 

Table .00520236 pounds 

Where more refined weights are desired 
than those given in the tables the follow- 
ing correctors can be used: 


For U. S. Standard-air multiply by 
99775. 

For U. S. Standard-vacuo multiply by 
.99883. 

For Commercial multiply by .99994. 

For U. S. Standard-air divide by 
1.00224. 

For U. S. Standard-vacuo divide by 


1.00117. 
For Commercial divide by 1.00045. 


When the tables are used in con- 
nection with rubber compounds, if 
the specific gravity of the compound 
is taken in an unvuleanized state the 
excess shown in the table will disap- 
pear when the gravity increases dur- 
ing the process of vulcanization. 
This increase will vary according to 
the conditions under which the mass 
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is vuleanized—namely, in open heat, 
dormant, with or without the use 
of soapstone or similar envelope; 
wrapped, dormant, in the case of sheet 
packing; plated, dormant, in pure 
gum sheet; moulded, under compres- 
sion, in valves; plated, under tension, 
in the case of belt covers. 

In addition to the metric gauge, 
the following standard gauges are 
shown in the table: 

Stubs Jron Wire or Birmingham 
Wire Gauge. 

British Standard ‘‘ B. G.’’ Gauge 
1914 for Iron and Steel Sheets and 
Hoops. 

Brown and Sharpe’s or American 
Wire Gauge. 

United States Standard Gauge for 
Sheet and Plate, Iron and Steel 1893. 

For standard gauges not directly 
shown in the table, additional deci- 
mal equivalents have been added 
thereby making the same convenient 
for obtaining relative weights in all 
gauges. 

After the tables were calculated, 
the weights expressed have been re- 
duced to six decimals, retaining suffi- 
cient units to enable one to obtain 
thicknesses not given by the use of 
combinations or multiples without 
destroying accuracy. In some in- 
stances an error of a part of one may 
be found which will only affect the 
weight when one million times the 
weight given is used. 

The various gauges, their decimal 
equivalents in inches and relative 
weights have been placed in such 
arrangement that comparison will be 
found convenient and the conversion 
of one gauge into another can readily 
be accomplished. 

The several columns of relative 
weights provide for conversion of 
kilos into pounds and pounds into 
kilos as in other tables; in addition 
the relative weights per square meter, 
square yard, and square foot are 
shown; in addition a column of 
weights for ten by twelve inches 
which provides for obtaining weights 
when mixed dimensions of inches and 
feet are given. 

The base figures shown in the head 
of the table will assist one in making 
a calculation where the unit desired 
is not shown in the body of the tables. 

The decimal equivalents for metric 
gauges, as given in the following 
tables, are for tenths of millimeters. 
Moving the decimal point one, two or 
three points to the right will give the 
decimal equivalents for decimeters, 
centimeters and meters, respectively. 




















































































Approximate Weights of Sheets—Specific Gravity, 1.00 


Stut Britist B I ted Fractions Milli 
[rer Sear 4 of meters 
BW O14 } Plat Inch 
42 
4 
4) 
19 
40 
% 
$6 
; 
oy 
16 
~ ] 60 
‘ 
HU 
4 
9-1280 
4 ; 
5-640 
I 
44 11-1280 
; 
$e 
+320 
4) 
2 l 1280 
; 640 
41 
) 
“) 
a) 
“" 
) 4( 
. 1 64 
‘ 
6 


right 


I 


De+ 


imal 


quiv ilents 
in Inches 


001 

002 
003 
003 
003 


003 
003 
003 
003 
003 


004 


004 . 


004 
004 
005 


OO5 4 


005 
006 
006 


006 2 


006 < 
006 3 


006 


006 ¢ 


007 


007 
007 
007 
007 
007 


007 
008 
008 
OOS 
008 


009 
009 
009 
010 
010 


010 
010 
O11 
O11 
O11 


O12 : 


012 


06 
14 


43 


86 
937 
96 


03125 
08 

7 
8125 
874 


95 


wiv 


Pounds 


10x 


Inche 


B33 


039 
040 
042 


043 35 


043 


O44 
047 
047 
048 
051 
052 
054 
054 


056 


12 


=O? 
410 


7 OF8 


670 
005 
266 


870 
303 


O60 vt 


060 
060 
061 


065 0 


067 


O88 Zi 


O6Y 
O6Y 


O83 


086 


is 
091 


O94 
ov 


095 56 


097 


099 7 


10? 
104 
ae 
LU 


(V4 
026 


O28 
029 
031 
031 
032 


032 
033 


03 
036 


036 57 


036 
040 
040 
040 


041 
041 


044 7 
045 2 


046 


046 
O48 


O50 ¢ 


052 


052 


052 
056 
057 
O58 


061 


062 
O83 


O65 


067 


Om 
na0 
O44 
09a 
Q7 
ODS 
1oO2 
19 


104 
104 


109 


643 





Pounds 
Square 


Yard 


10.800 
9.000 
1.000 

836 
1.843 


046 ! 


093 
140 


143 2 


147 


160 £ 
165 2 
180 7 


000 
000 
000 
130 


352 


184 335 


185 


187 
201 


208 ; 


224 
234 


252 


262 
280 
285 
292 


294 & 


298 


310 ¢ 


323 


own & 
327 


329 2 


331 


360 5% 


365 
368 


t 
- 


ae 


to 
~ 


Pounds 
Square 


10 


i 


Mete 


916 
763 
195 
000 
204 


445 


892 


895 


a8? 
Q = 
002 
OOT 


049 | 


063 
O9S 


102 


125 


175 § 


224 
231 


263 


287 


322 7 
343 9 


386 4 


r 


640 
866 
985 


qo0 
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997 
995 
QO" 
352 


832 


2 071 
7 671 


399 93 





Kilos 
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Mete 


*r 


R89 
408 


2 489 


592 


000 


400 
800 
200 
724 
756 
122 
662 
O44 


000 
584 


600 
220 
030 
920 
000 


160 


2 494 


400 
940 
750 


b~J th to 
woe 


Zz 


PWADO 
= 
he) 


594 
832 
580 
437 
000 


930 
200 
281 
980 
822 


600 


125 


§ 920 


000 
508 


969 
813 
400 
004 
000 


800 
420 


7 500 


056 
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060 
600 
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426 
000 


R75 
O00 
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400 
800 
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230 


“J 
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Vol. IV 
INCE the signine of the armistice on November 
11, the industries of the United States have 
been confronted with eonditions which have 


resulted in conservation in purchases and still greater 
the 
tion of war precipitated a period of hurried reorgani- 
satisfactorily the 
Allies, 


about 


conservation in manufacture. Just as declara- 


zation of industry to meet more 


Government and those of our 


the 


needs of our 
the 


fully as great a change with the return of industry 


so has signing of armistice brought 


to normal productive and distributive conditions. Two 
industrial crises like these occurring within twenty-two 
months have naturally resulted in more careful serutiny 
of purchases, of contracts, and more care in the assump 
economic and 


tion of new obligations. Furthermore, 


financial conservation have been so strongly stressed 
by Federal propaganda for Liberty Bonds, food and 
the 


expected. 


fuel saving, and other measures incident to war, 
that no abrupt change in attitude could be 

Notwithstanding the general slowing up of business, 
the rubber industry is rapidly readjusting itself to a 
peace “basis. Special rubber products that were needed 
for the war and for war work, in most cases, have been 
found to be well suited for peace requirements, and 
the rearrangements of machinery in rubber factories 
have been far less complicated than was the case with 
many other industries. 

Thus, while the ending of the war naturally resulted 
in a considerable shrinkage in the inventories of rubber 
manufacturers, there happily is little or no danger of 
serious financial troubles among rubber companies, un 
less the Government attempts to exact too large taxes 


With 


fair taxation the rubber industry undoubtedly will soon 


on earning based upon war-inflated inventories. 
resume complete stability. The present comparatively) 
inactive state of the business will only be temporary 
and it is not too fond to predict that a long period of 
prosperity is ahead, in which foreign markets will no 
loubt play a part of unprecedented importance 
\ 
The War Revenue Bill 
House public 


Bill, 


extensive 


The mad 


he compromise draft of the new 


that it 


have 
War 
contains so 
the 
being estimated to 
the 


Senate and conferees 


t Revenue 
vhich is remarkable in 


i rewriting of large measure 
he total 


un as high as 


very parts of 


amount of such changes 


ten to twenty per cent of actual 
ext of the measure itself. 

When the revenue bill was passed by the House it 
vas nominally a measure to raise more than $8,100,000,- 


000, but it would actually have raised about $7,500,000,- 
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000 on account of the elapsed time since the beginning 
of the fiseal year and the reductions of revenues on 
account of temporary prohibitions. 

experts figure that the 
the bill as now drafted for the fiseal year 1919 will be 
about $6,000,000,000 and $4,000,000,000 thereafter, and 
that even if the 1919 rates were to prevail for a fuil 


Treasury revenues from 


year the amount realized would be about the same. 

In general the effort has been to adopt compromise 
provision intended to recognize in some degree the eriti- 
cisms that have been offered by those whose businesses 
it was claimed would be seriously injured by the new 
law. Ineluded in this class are the altered provisions 
relating to portions of taxpayers’ incomes, which lap 
over from one year to another, the modification of the 
excess profits tax plan, the changed method of com- 
puting income ‘and allowing credits, the alteration in 
the estate tax and in the application of taxes to insur- 
ance companies, the modification of the so-called luxury 
taxes, and other important features. 

The corporation tax for the year 1918, as provided for 
in the bill as now drafted, is 12 per cent on net income 
over and above credits allowed, and eight per cent on 
the same basis for subsequent years. 

The war excess profits tax for 1918 varies from 30 per 
cent of net income above excess profits credit, but not 
over 20 per cent of invested capital, up to 65 per cent of 
the amount over 20 per cent by which 80 per cent of 
the net income in excess of credits exceeds the invested 
capital. For 1919, the war excess profits tax runs from 
20 per cent of the net income above excess profit® credit, 
but not over 20 per cent of invested capital up to 40 


per cent of net income in excess of 20 per cent of 
invested capital. Excess profits will not, however, be 
more than 30 per cent of net income for 1918 above 


I 


43.000 and not over $20.000 plus SO per cent of me 


income above S20.000. In 1919. the excess profits tax IS 


not to exeeed 20 cent of net income in exeess of 


43.000 and not over #$20.000. plus 1() 


per 


per cent of net 


income in excess of 820.000. 


The 
placed at 


tax on automobiles and motoreycles has been 


5 per cent on the selling price. Automobile 


trueks and automobile wagons, including tires, acces 
sories and parts therefor sold on or in connection there 
with or the sale thereof are taxed 3 per cent. Tires 
and aecessories for automobiles.and motorcyeles pay 5 

Sporting goods, according to the bill will 
pay 10 


luxury and semi-luxury taxes, it is understood, is to be 


per cent. 


have to per cent. However, the subject of 


reopened by separate action and will have the effect 


of amending the law after it has been passed. 
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THE 


News Notes of the Rubber Trade 


Seiberling Speaks at Opening of Firestone’s Bank 
Growth of Rubber Footwear Manufacture in 
Rubber Metropolis as Balloon Center 


Visits Akron 


F. A. Seiberling on Akron’s Future 


(Special Akron Correspondence) 

In 1919 there w be manufactured in 
the United States over one billion dollars 
worth ef rubber products and that’s 
pretty close to he steel business, said 
I \. Seiberling, president of the Good 
year Tire Rubber Company, in an ad 
dress delivered at a banquet which mark 
ed the opening of the new Firestone Park 
Trust & Savings bank here 

‘This means an expansion of business 
far beyond our fondest hopes, a business 
that is as solid as any in this country 

Rubber is the major industry in Akron. 
We have invested here ih ill industries 
over S250.000.000. ren money no watel 
We will do in 1919 more than $500,000 
OOO worth of business, employ *O.000) 
men and pay $100,000,000 in wages Phat 


is going to make a substantial showing 


for Ohio and the news ought to warm up 
your arteries ind set vour heart blood 
aglow 

“We are employing 10,000 more men 
now than when the armistice was signea, 
we will need 8,000 more before we strike 
our equilibrium. But we must have bet 
ter housing conditions and for that we 
need at once 5.000 more homes. Some 
of our corporations are taking care of 
their own. But it isn’t enough. 

“Whoever, from now on, plays Akron 


go broke. Oncethe 
will go on witha 


yn the ‘bear’ side will 
general business starts it 


tide of prosperity such as she has never 
known (Applause. ) 

“There is talk of labor unrest. It is 
natural for bankers to take a gloomy 
view. Men familiar with labor conditions 


judge better I don’t share in the fear 
of the menace from the Bolshevist. Fifty 
one percent of the people can vote into 
law their will and I don’t believe that 51 


United States 
There is 
over the 


percent of the voters of the 
will ever vote for Bolshevism 
i sober judgment out 
vreat mass of people 


reacuning 


“We have expressions of Bolshevism 
today the same as we have always had 
them . 

“There is some of it in Akron but it 


a small part of our population 


“We are in an abnormal situation grow 


ng out of the war that has doubled wag 
es, Tne situation was created by an auto 
cratic power. When the props are with 
drawn as to ail values it will go back the 
same as water runs down hill 

“The time is not far distant when the 
great mass will be lifted up and we will 
come nearer to the same level as to the 
distribution of wealth and I am glad thai 


this is so 

‘Akron has a larger number of skilled 
workers than most cities It has more 
home owners. The sentiment here is 


against the system of landlord and tenant 


and it is my hobby to see every man own 
his own home. 
Akron has always lived on borrowed 


money. We wouldn't be —ere today if we 
hadn't 
“The deposits in all our banks is less 


than $50,000,000. All the corporations of 
Akron borrow $1vuv,000,000 a year or twice 


the deposits of Akron banks 

“We got all the rubber industry we 
want, We don’t need any more. Let 
those here expand and let’s have more 


diversified industries.” 





{kron—Casper Smith 


Goodrich Passes Hundred Million 
ial Correspondence ) 
B. F. Goodrich Company last year 
the ranks of the few $100,000,000 
yearly business corporations of the coun- 
try Net of the company for 1918 
approximated $123,400,000, according to 
statistics issued by directors at their reg 
ular quarterly meeting here in January. 
The net profits, after making full pro 
vision for all maintenance charges, de 
preciation, bad and doubtful debts and 
other items which it was deemed advis 
able to take out of the years’s earnings, 
amounted approximately $15,000,00v, 
before making provi for federal! 
income or excess profits taxes which can- 
not be determined until the pending war 
revenue bill has been passed by congress. 
Officials states that no doubt the surplus 


(4 per ikron 


The 


entered 


sales 


to 


sion any 


will be greatly reduced by the payment 
of federal taxes 
The net earnings added to the surplus 


carried over as of December 31, 1917, of 
$20,177,000, make a total of undivided 
profits on December 31, 1918 of approxim 


ately $30,483,000, after deducting the 
amount required for the annual retire 
ment of the preferred stock, the four 


quarterly dividends of 134 percent on the 


preferred and 4 percent on the common 
stotk outstanding 

At the meeting of the directors held 
today, a dividend of 314 percent was de- 


clared on the preferred stock, 1% percent 
payable on April 1, 1919 to preferred 
stockholders of recor. at the close of bus! 
ness March 21, 1919 and 1% percent pay- 
able on July 1, 1919, to preferred stock 
holders of record at the close of business, 


June 20, 1919. 

A quarterly dividend of 1 percent was 
declared on the common stock, payable 
on May 5, 1919, to the common stock- 
holders of record at the close of business, 
May 5, 1919 

The directors voted, subject to the ap- 
proval of the stockholders at their an- 
nual meeting, March 12, 1919, to retire 
9,000 shares of the preferred stock prior 
to July 1, 1919. This makes a total re 
tirement of 54,000 shares, covering the 
charter provisions for retirement of pre 


ferred stock up to July 1, 1919 
Akron an Aeronautic Center 
(Special Akron 

Akron is to become the center of army 
and navy balloon and dirigible schools, if 
present plans of the departments at 

Washington through. The navy has 

had an aviation field in operation at 

Wingfoot lake, near here, througout the 

duration of the war. Now the army is 

going to establish a dirigible school at the 
same place. 
Colonel William N 


Correspondence ) 


ha 
aU 


Hensley and Major 
Clarence H. Maranville are here making 
the preliminary survey. Colonel Hensley 
will report to his surperiors at Washing 
ton and an early decision is expected. 
The army is outlining an extensive 
program for lighter-than-air craft. Ir 
has six dirigibles, and will conduct ex- 
tensive experiments. The result of these 
experiments is expected to prove a great 


aid in the development of the dirigible 
for passenger and freight carrying pur- 
poses, 


Incidentally any development of dirig- 
ible ses will be reflected in Akron rub- 
ber factories where huge balloon and 


dirgible department were maintained dur- 
war. 


ing the 
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Firestone Boot and Shoe Production 
The footwear sales business of the Fire 


stone Tire & Rubber Company, Akron, 
Ohio, is rapidly increasing. Despite its 
comparative youth, this branch of the 


Firestone production, which was started a 
year and a half ago, has already attained 
major proportions. The selling force has 
recently been augmented by the acquisi 
tion of fourteen new men. In their in- 
terests a convention was held during the 
weeks of December 30 and January 6, the 
principal feature of which was a training 
school in which every man was thoroughly 
grounded in the principles and policies of 
his work. The first selling force as consti- 
tuted in the fall of 1917 has been almost 
quadrupled. 

Spacious quarters have been assigned to 
boot and shoes production. The manufac 
turing divisions now occupy six wings, ex 
clusively, and the original footwear mak 
ing force of twenty employes has grown 
to seven hundred. The general offices of 
this division are housed for the present 
on the second floor of the new adjunct to 
the Firestone factories, which is the larg- 
est of the buildings, and is known as Plant 
No. 2. Thirty thousand square feet have 
heen set aside, and in addition to the o1- 
the warehouse, packing room and 
other units have been installed here. In 
dications are that the facilities thus pro 
vided will soon be outgrown. 

The company reports a generally in 
creasing demand for the items on its foot- 
wear list. Sales for 1917 totaled $715,000, 
as compared with $2,216,000 for 1918. The 
manufacture of light footwear was begun 
in May of last year, and the present out 
put of 2500 pairs a day promises soon to 
be doubled. The addition of several new 
lines denotes a still further growth. All 
of these favorable aspects are reflected in 
the issue of a handsome new catalogue de- 
voted solely to the interests of the boot 
and shoe department. 


fices, 


Casper Smith in Akron 

Casper Smith, director of sales of the 
New York office of the Katzenbach & 
Bullock Company, has been in Akron, 
Ohio, for the past two weeks working in 
conjunction with the H. J. Adams Com- 
pany, Second National Building, Akron, 
who are now representing the Katzenbach 
& Bullock Company in the State of Ohio. 


Mr. Smith reports business in the rubber 
industry better than it has been for the 
past few months. 
Case Recovering from Pneumonia 
C. C, Case, formerly president of the 
United States Rubber Company of Cali 


fornia, and now associated with Elisha S 
Williams in the conduct of the Mechani 


cal Division of the United States Rubber 
Company System, New York City, has 
been seriously ill with pneumonia. He 
passed the crisis safely last week, how 


ever, and is said to be recovering. 
Simplified Export Application Form 

A new and more simple export license 
application, known as Form X-A, has been 
placed in use by the War Trade Board 
for opplying for export licenses to ship 
to any country, in place of Form X, used 
heretofore. 


With this new form it will no longer 
be necessary to use supplementary in- 
formation sheet X-119 for shipments to 


Denmark, Holland, Norway or Sweden. 


General to Increase Capital 
(Special Akron Correspondence) 

The General Tire & Rubber Company, 
Akron, Ohio, has been granted permission 
by the Secretary of State of Ohio to in- 
crease its capital from $1,000,000 to §$2,- 
500,000. 
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The Show Window-——lIts Value to the Tire Dealer 
By H. O. Nadler and T. M. Armstrong 


“T haven't time to dress my windows.” 
—When a certain tire dealer uttered 
these words he was admitting that he 
did not have the time to sell his mer- 
chandise. Window displays sell goods. 
A good window display is a silent sales- 
man; on duty day and night. It has been 
said many times by various authorities 

a 


at 


a 4 


tractive. ‘It is not necessary to spend 
large sums of money to do this. Many 
simple yet atttractive displays can be 
worked up at small cost if the dealer or 
one of his clerks will devote a little time 
to the show window, which is one of 
the strongest selling forces of his busi- 
ness. It is the intention of the authors 


we 


of a hinged screen in three parts of 
panels. The advantage of a screen for 
a background is that it may be moved 
at will and a coat of paint will always 
give it a new, fresh appearance. Several 
of the large tire manufacturers supply 
their dealers with suitable screens and 
furnish a new set of lithographed art 














An ATTRACTIVE SPRING WINDOW DispLAY MADE AT SMALL CosT 


on display advertising that the show win- 
dows should pay the rent of a store. This 
is true not only of the small dealer but 
the larger concerns as well. Several large 
tire mAnufacturers, maintaining spacious 
retail salesrooms in New York City at 
a rental that runs into five figures an- 
nually, consider their show windows the 
most important part of the premises. One 
of the large tire concerns is reputed to 
spend over $10,000 per year on displays 
for its five windows. These facts should 
not fail to impress upon the mind of the 
average tire dealer the necessity of giv- 
ing his windows much attention. 

The show window, whether it contains 
an attractive display or a jumbled mass 
of dust-covered merchandise, will always 
advertise a store. It reflects the char- 
acter of the place and its proprietor, so 
it should be kept clean, bright and at- 


to lay before the readers of THE RUBBER 
AGE AND TIRE NEwsS a series of sugges- 
tions and directions for the erection of 
a number of trade-pulling tire displays. 
This series will be illustrated by photos 
and sketches, 


Necessity of Background 


To obtain the fullest possible advertising 
value from any window, it must be provid- 
ed with a good substantial baekground. 
Without a background the eye will travel 
through the window to other things and 
the value of the display will be lost. A 
window that is ten feet square should 
have a background running up to a point 
level with the top of the glass front, If 
the window has no background, one may 
be easily constructed from composition 
board or some similar material. A very 
good background can be made in the form 


349 


panels every month or so. If the ceiling 
of the store is very high, a roof over the 
window, extending from the glass front 
to the top of the background, will help 
to keep the dust out of the window and 
will give the window a finished appear- 
ance. 

A tire in one window differs very little 
from the tire in a competitor’s window 
across the street. It is up to the dealer 
to make his window different, and the 
easiest way to do this is with the aid 
of an attractive setting, the most impor- 
tant part of which is the background. 
The window must create a desire to buy. 
It must carry across to the passerby a 
suggestion or story that will awake the 
desire to buy and draw him into the 
store. 

Every window display must be prop- 
erly lighted. This does not mean an ex- 
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cessive quantity of light t naximum The dull-finished side is the one which four or five feet from the floor. The 
of cht from the fewest possible lamps. should be used When tacking crépe entire background, from the lower strip 
l should always le } ‘ i mind that paper fold the end over four or five times. of lumber to the floor. in this display 
the object is t t he sidewalk This gives enough body to hold and the was pink. The paper was folded before 
un front of the st t elling of paper will not tear Don't be afraid to tacking to prevent it from tearing where 
the window rhe ht be thrown Stretch crépe paper taut when using it. tacked. The tubing dividing the pink 
‘ hie erchandise dis ed For the Usually, 2 roll can be stretched four or background into panels consisted of a 
five inches to advantage. If this is done, large orange tube with small blue ones 
sa the paper will not sag in damp weather. on each side. A fold of blue paper was 
Oo Pautness also insures hea thess for the cut into four widths to make the blue 
window and that is of prime importance. tubing. <A fold of orange paper was cut 
1 "3 i ‘ Don't be afraid to handle crépe paper into three widths to make the orange 
Tan 7 f its tough. To make a “Tube”—use a tubing. The butterfly paper was tacked 
. piece Of Jmiper six inches wide, and from so it would overlap top of pink back 
| . six to eighteen inches short of the dis- ground, as shown in picture. The bottom 
* = tance to be covered Fold one end of of the butterfly paper was crimped. 
A = : the strip until the two edges come to Daisy vines were then pinned to the back 
| ' gethe Tack this folded end in place. ground, as shown in picture. <A floor of 
§ Then fold the other end in the same blue paper was then laid A platform 
Way and stretch the whole strip until about ten inches high was built in center 
it fits. Then tack down second end. of window. Orange crépe paper was 
vernge dor y flector i VIMO UME POUT VUE ELLE LLY 
he most desil | sa vlit = 
distribution f degrees (S« 
bi 1.) lhis t ‘ . 
‘i ju ‘ erin \ ) - 
eiling sid f ws the 
yl jee mm ! arse rm 
flectors. whicl ‘ ‘ f mum 
\ ia lke plated re ~ sul t o 
at rinss with a ae 7 foul re 
flector surface Phe itt i ugh 
costing a ttle more t I ( et [vy 
nerenses the lntensit f the whicl 
will more than repay the slight difference 
in price of the shades ait | » best 
snited to the Ver ‘ vindow s* the 100 
watt imp mi type ¢ t mazda 
Lamps of 100-\ " ‘ d not le 
spaced farther apa , feet Phi 
would nean four f s Tor t 
window 10 feet wick ! gh three 150 
watt lamps would be sufficient It should 
iiwayvs be made a peo eu thie 
lnmps and reflectors every ‘ 1 change Q 
is made i the window disp \ dusty > 
reflector will detract abo per cent » 
of the brilllancy of the e 
\ curtall ofr va ce 8 f extend 
vy fixtures, as si I 4 ~ 
Seasonableness in Display 
\s fut is per t (ll ys 
hould be made seasonabl If the dealer 
is decorating his windo, January FLOOR 
background showing an auto skidding on [— <—— 2 : ee. ae oi a 
the icy pavement would be very ropri 
ite Displaying a me skid tire with such a / 
gettin would carry «a . » the publ J ‘ r 
i 1 very vivid ma er the Th tage i , A ar ; 
of a non-skid tire for w er adriy - If . / y / Pd i a“ 
t| dealer cart CeSSOT1IES i —— — — < 
ronl display of tire nd other 
ital emneninl wenld stin hic. 2. Winpow ILLUMINATION witH RIGHT-ANGLE REFLECTOR 
if his ( ( Mh 
rel 7 i) | . . «it el 
, rerenntt rable Donut crease the folds Always t1 tacked on top of platform and then draw1 
mes h into wine ake the stretch uniformly out of (own to floor in folds and tacked. Clean 
Kor \ os onten pebper used ina ad splay It \ o r three tires, preferably ot Xx il, neh size 
em ch aa oe ensiest YOur window more finished appearance with gasoline and if tread of tires is of 
. ; mei When vou Wwint to produce puffing black rubber give a coat of black shoe 
aie ri ve ii ‘ , 
sal aga a Te the pape nto three parts paste and polish with brush Paint let 
t ible If handled p ‘ i“ cL tae t down every few inches, alloy ters in side with water color \ fold of 
effective de s ‘ mde w e paper to puff between the tacks orange crepe paper Was cut 1 half and 
aioe Refor 4 - al puffed around tires as shown in picture 
répe paper, however mere] Spring Display \ butterfly was pasted on cardboard, cut 
Pe , a fon a ions . , out ind hung in center of elevatd tire. 
“ ah ag Y » 1 the spring now approaching f For this window, which was about eight 
é; dealer should brighten up his windows feet long and four feet deep, the following 
m ind put in displays that will breathe a was used. Two folds butterfly pape 
How to Handle Crepe Paper we come of spring A good spring display No. 351: five folds light blush pink 
orked up at very little expense, is shown paper No. 31: five folds azure blue papel 
rhe rougl de of Opn er is the on first page of this article. If there is no No 51%; six folds dark amber paper 
right side, t t is, the \\ h should background in your window nai two No. €3. The paper used was Denniso1 
be Uppermos le ot strips of lumber across the back of vour crepe 
be ascertained fe y e paper, this window on which to tack the butterfly For the dealer who already has a 
can be done hold the light border paper. Nail the lower strip about established display department “and who 
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Wilts a more elaborate display, the set- tire in front of the large panel and two 


ting shown in Fig 3, can be worked out tubes (in cartons) in front of the two 
at «a moderate expense, with the aid of a smaller panels. The background is a 
ocal sign painter, The three panels are curtain of sateen. Fasten a spray of 
cut from composition board. In front of artificial flowers on the curtain above the 
these panels are placed blocks Place a smaller panels. Across the top of the 


. rye 
Happenings of Interest to Tire Men 
Firestone Secures J. R. Weddell as Advertising Manager—G. W. Henne 
Resigns from Mansfield Vice-Presidency and Managership—Firestone 
Steel Products Enlarges Sales Force 


J. R. Weddell Firestone Ad Manager G. W. Henne Resigns from Mansfield 
Justin R. Weddell has just assumed the George W. Henne has resigned his posi 
duties of advertising manager of the Fire- tion as vice-president and general mana 


stone Tire & Rubber Company, Akron, ger of the Mansfield Tire & Rubber Com 
Ohio, according to a statement issued by pany, Mansfield, Ohio, with which he has 
the Firestone organization. Mr. Weddell been associated for the past seven years, 
comes from the Corday & Gross Company, and for the success of which he is to be 
Cleveland, Ohio, of which he was sales giyen much credit. The Mansfield is only 


nanagel His wide acquaintance with one of Mr, Henne’s various interests and 
national advertisers dates from his entry the reason given for his resignation is his 
nto the business over ten years ago in one conclusion that the Mansfield is growing 
of the large advertising agencies in Chi- so rapidly that it will require being man 
cago \fter serving an apprenticeship in aged by one who can give it his undivided 
that field he entered the organization of attention. 

the Barnes-Crosby Engraving Co. of Chi G. W. Stephens, sales manager of the 
cago. His record led to his appointment a Mansfield Tire & Rubber Company, has 
vear later as branch manager of the ¢ ‘leve been made successor to Mr. Hlenne. 
land office of the company. This led to through whose efforts he associated him 
his establishing a business of his own, the self with the company as a_ stockholder. 
Weddell-Schmidt Co. of Cleveland. Mr. Stephens has been in the rubber in 


As an outcome of this development, Mr. dustry since 1903, having previously been 
Weddell and a large part of his organiza- associated with some of the larger rubber 
tion were taken over by the Corday & companies. 

Gross Co. in what amounted virtually to [t is stated that Mr. Henne will retain 

n amalgamation of the two concerns. He 4]) of his interests in the Mansfield and 
was shortly appointed sales manager, wij] continue as a member of the Board 
which post he has held for the last three of Directors. 
vears. This connection with a company 
of national scope has brought him into 
close and intimate touch with the leading 
idvertisers of the country. The Standard-Four Tire Co., Keokuk, 

Mr. Weddell is a graduate of New Mexi- Iowa, is planning to build a 2-story, 20 x 
co State College and Denison University. 50-ft. addition to its plant. J. L. Brady, 
He is a member of many Cleveland organi- architect, Fourth and Blondeau Streets, 
zations. He will make his home in Akron. Keokuk, is in charge of the work 


Standard-Four to Enlarge Plant 





larger panel have a sign painter in- 
scribed the make or brand of the tire you 
are displaying. This display can be 
worked out in any number of color 
schemes, If used in spring light colors 
should predominate. 


Firestone Steel Products Enlarges Force 

The sales organization of the Firestone 
Steel Products Co., Akron, Ohio, manu- 
facturers of solid and pneumatic tire rims, 
bases for solid tires and S.A.E. bands, 
has been increased and made more effi 
cient by the addition of three men promi- 
nent in the tire industry. 

A. D. Droeger assumes the position of 
manufacturers’ representative, in which 
capacity his duties will carry him through 
out the entire country. Mr. Droeger has 
been a special representative of the United 
States Government, assigned between 
Washington and Chicago, upon rubber re 
quirements for trucks, aeroplanes, bal 
loons, submarines and other war products. 

Cc. W. Flick will cover Eastern terri 
tory. He brings to his new connection 
the advantages of training received as 
assistant sales manager of the Mason 
Tire & Rubber Co., Kent, Ohio. He also 
served for some time as assistant manager 
of pneumatic tire sales with the B. F 
Goodrich Co., Akron, Ohio. 

J. C. Bailey becomes Western repre 
sentative. Having a broad acquaintance 
with various manufacturing lines, his ex 
perience has been derived principally 
from his activities as city salesman and 
branch manager in Akron, Buffalo and 
elsewhere. Mr. Bailey comes also from the 
Mason Tire & Rubber Co 


Overland Tire Awards Contract 
The Overland Tire & Rubber Co., 1019 
WwW. O«<. W. Building, Omaha, Neb., has 
awarded the contract for a 2-story, SO x 
100-ft. factory to be erected at Thirtieth 
and Taylor Streets, Omaha. 
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Personal Notes of the Tire Trade 


Firestone Makes Studebaker District Manager and Jones Branch Manager 
Barney Oldfield Forms Tire Company—Kelly 


R. J. Firestone Resigns 





Promotes Switzer, Bell and Others—Gormully Is Promoted 


Studebaker Now a District Manager 

Cc. D. Studebaker, of the oldest in 
experience and known men in the 
tire trade, has been appointed New York 


one 


best 


district manager for the Firestone Tire 
& Rubber Company, Akron, Ohio. Mr. 
Studebaker is a Kentuckian by birth, 


born in Ashland, and has been in the rub- 
ber business 1906. He went with 
the New York branch of the Firestone in 


since 


C. D. STUDEBAKER 


1918, advancing since through the grades 


of salesman, office manager and branch 
manager to his present position of dis- 
trict manager, 

Mr. Studebaker’s successor as branch 
manager is FE. P. Jones, also born in Ash- 
land, Ky The positions held by Jones 
since joining Firestone are: Salesman, 


Philadelphia branch; Brooklyn branch 
manager, Newark branch manager and 
now New York and Brooklyn branch man- 
ager 


Barney Oldfield in Tire Business 

Barney Oldfield, the prominent veteran 
automobile driver, soon to have 
ready for market the Oldfield tire, 
which will manufactured in a plant 
in Cleveland, Ohio, according to a re 
port from that city. Mr. Oldfield has an- 
nounced his permanent retirement from 
racing His company capitalized at 
$500,000, subscribed to by Cleveland, Chi- 
The 


race is 
the 


be 


Is 


cago and Detroit money interests. 

tires are now being built in Akron, 
though a plant in Cleveland has been ar 
ranged for Barney Oldfield has ap 


peared in automobile racing contests for 


seventeen years 


Travis, Owen Sales Manager 


O. L. Travis has been made sales man- 
ager of the Owen Tire and Rubber Com 
pany, Bedford, Ohio, manufacturers of 
solid rubber motor truck tires. Mr. Tra 


identified with the sales end 
for several years and 
ire country in his 
wide acquaintance 


vis has been 
of the tire industry 
has traveled the 
work, developing a 
with dealers, 


ent 





Automobile Kills Harry E. Elliot 
(Special Akron Correspondence) 
Harry E. Elliot, Western representative 
of the Mason Tire & Rubber Co., Kent, 
Ohio, was killed in an accident at Los 
Angeles, Cal., Jan, 11. He was well known 
in rubber circles, having formerly been 
with the Portage Rubber Co., Barberton, 
Ohio, as manager of its Philadelphia 

branch. 














BE. 


P. JoNES 


R. J. Firestone Resigns 


R. J. Firestone, brother of Harvey 8S 
Firestone, founder and president of the 
Firestone Tire and Rubber Company, 


Akron, Ohio, has resigned from his posi- 
tion of vice-president and director of 
sales of the Firestone company and dis- 
posed of his interests in the concern, 


R. J. Firestone, who was recently mar- 
ried, has been Government representa- 
tive of the Firestone Tire and Rubber 


Company and had his headquarters in the 
Colorado Building, Washington, D. C. 


New “General” District Managers 
A. M. Whaley, formerly Southern dis- 
trict manager for the Kelly-Springfield 


Tire Co., New York City, has been ap- 
pointed Southern sales manager for the 
General Tire & Rubber Co., Akron, Ohio, 


and will maintain headquarters at At- 
lanta, Ga. 
Thomas L. Moore, appointed South- 


western district manager for the General 
Tire & Rubber Co., will have headquar- 
ters at Dallas, Tex. 


Gormully Ajax Export Manager 


A. P. Gormully, who since the signing 


of the armistice has been organizing an 
export development department under 


the sales department of the Ajax Rubber 


Company, New York City, has been put 
in full charge of the Ajax export busi- 
ness. Mr. Gormully was formerly foreign 
sales manager of Gormully & Jeffrey, 


Chicago, 
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Kelly-Springfield Promotions 

Otis R. Cook, general sales manager 
of the Kelly-Springfield Tire Company, 
New York City, since 1914, and also a 
director, has been advanced to a vice- 
presidency, evidencing both the efficient 
service that the growtl of the business in- 
dicates and also the need for readjust- 
ment of a rapidly expanding industrial 
property. Maurice Switzer, who, as ad- 
vertising manager, has played an import- 
ant part in creating the present demand 
for Kelly-Springfield tires, also has been 
given a vice-presidency. 

Coincident with these advancements, 
there has been a realignment of distribut- 
ing personnel, whereby W. H. Bell, who 
has been district manager, with head- 
quarters in Chicago, looking after the dis- 
trict of Illinois, Wisconsin and Iowa, has 
been transferred to the general sales de- 
partment, where he has been appointed 
manager of the motor truck tire division. 
He is succeeded in Chicago by H. H. 
Grobe, former manager of the Baltimore 
branch, while Capt. S. P. Landers, just 
out of the service, in turn succeeds Grobe 
at Baltimore. The end of the war has 
also released two other Kelly-Springfield 
men. Capt. John Baldwin, Washington 
representative prior to entering the Army, 
goes to the general sales office in charge of 
business connected with manufacturers 
and corporations in connection with the 
motor tire division. H. B. Joseph, former- 
ly assistant advertising manager, returns 
as manager of outdoor display. 

Lee Anderson Joins McManus 

Lee Anderson, for four years close to 
the growth of the Hupp Motor Car Cor- 
poration, Detroit, Mich., of which he was 
successively supervisor of wholesale 
branches, sales manager and general 
manager, has left manufacturing to de 
vote his talents to problems of a purely 
merchandising nature. He has become 
associated with Theodore F. McManus, 
Inc., Detroit, Mich., which handles a 
number of large automobile and rubber 
companies accounts. 





Troesch Joins American Rubber 

F. C. H. Troesch, formerly in the ex 
port department of the Firestone Tire & 
Rubber Company, Akron, Ohio, has joined 
the American Rubber & Tire Company, 
Akron, Ohio, as export manager, The 
American company has been devoting at- 
tention to export fields for a number of 
years and with Mr. Troesch expects to 
materially expand this department of its 
business. 


Hernandez Leaves Carlisle Cord 

Ray Hernandez has severed his con- 
nection with the Carlisle Cord Tire Com- 
pany, Andover, Mass., for which he was 
in charge of the Chicago territory. Mr. 
Hernandez, who is well known in tire 
circles in the Middle West, expects to 
continue his activity in that field. 


Rosenberg Keystone Ad Manager 
Louis Rosenberg, for many years promi- 
nent in advertising circles, has accepted 
the position of manager of advertising 
and sales for the Keystone Tire and Rub- 
ber Company, New York City. Mr. Rosen 


berg will make'‘his headquarters in the 
Keystone Building, 1877 Broadway, New 
York. 
Toronto Plant to Be Enlarged 
The Gutta Percha & Rubber Co., 


Toronto, Ontario, Canada, plans to build 
a $5,000 addition to its plant. 
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Miscellaneous Items of Interest 
Sale of Rebuilt Tires as New Ones—Pneumatics’ Efficiency on Trucks— 





Everwear Acquires Factory 


Road Transport Program—Loxon Lamp 


Guard—Motor Shows in England—McNaull Enlarges Quarters 


Selling Rebuilt Tires as New 


The Federal Trade Commission has 
ssued formal complaint against E. P. 
Jones and S. A. Paul and four concerns 


illeged to be operated by them in New 
York City, charging attempts to “ deceive 
and mislead the public” in selling off re- 
made old automobile tires as new tires. 

The concerns, the Commission says it 
has reason to believe, purchase old and 
discarded automobile tires, cause them. to 
be repaired and coated with a thin coating 
of rubber or composition of similar ap- 
pearance, thus removing the name or 
brand of the original maker, and restamp 
them with new names or brands with the 
purpose of misleading and deceiving pur- 
chasers into believing the tires are new 
tires. 

The Commission points out that “it is 
the common belief and impression among 
dealers and consumers and the purchas- 
ing public generally that automobile tires 
having the appearance of, and sold as new 
and unused tires, are manufactured from 
new and unused material. The concerns, it 
is charged, have “at all times” concealed 
and wholly failed to disclose that their 
tires are remade. 

In addition, the complaint charged false 
representations in advertising, put out by 
the concerns that their tires were guaran- 
teed to run 4000 miles, when “they well 
knew that said tires have been worn and 
discarded before being coated with the 
thin film of rubber or composition.” 

The concerns and individuals named 
were cited to appear before the Commis- 
sion in Washington, March 11th 


Efficiency of Pneumatics on Trucks 

To decide for itself the relative merits 
of pneumatic cord and solid tires for 
trucks in its particular service, a furni- 
ture company in Cleveland, Ohio, con- 
ducted a six months’ comparative test in 
operation costs. Two trucks were used, 
identical in make and size, one equipped 
with pneumatics in front and solids in 
rear, and the other equipped all around 
with pneumatics, 

At the end of the six months’ period, 
the all-pneumatic truck had _ travelled 
6,000 miles, or 25 per cent farther than 
the other, which had covered but 4,800 
miles. Repairs on the pneumatic-tired 


truck amounted to $63.09 as compared to. 


repairs on the solid-tired truck amounting 
to $129, effecting a saving of $66.46. The 
gasoline saving approximated $197.47, the 
solid-tired truck using 1,812 gallons in 
4,800 miles, and the pneumatic-tired 
truck using but 1,320 gallons while run- 
ning 6,000 miles. 

The truck on solids used 504 quarts of 
oil, exactly 144 more than the other truck, 
thus adding to the credit of the pneu- 
matics the sum of $55.18. The company’s 
books further showed that the driver of 
the pneumatic tired truck saved his em- 
loyed $161.50 in wages in traversing 25 
er cent more ground than the other truck 
in the same period. 

The entire test showed that the pneu- 
natic cord tires on the rear wheels, cost 
ng $30, paid for themselves and yielded 
i. profit of $264.61. According to the 
roodyear Tire & Rubber Company, Akron, 
hio, which furnished the tires, the 
imount already gained by no means rep- 
resents the total profit, since the pneu- 
natics may be reasonably expected to 
ravel four times the distance they have 
ilready gone. 


“General” Tire Stockholders Meeting 


A meeting of the stockholders of the 
General Tire & Rubber Co., Akron, Ohio, 
was held at the offices of the company 
recently. 

Action of the Board of Directors to in- 
crease the capital stock from $1,000,000 
to $2,500,000 was approved by the stock- 
holders. 

W. O'Neil, vice-president and general 
manager, stated, “Sales for 1918 were 
$3,000,000, an increase of 125 per cent 
over the previous year. We anticipate 
doubling this volume in 1919, to reach 
$6,000,000 net sales.” 

A special stockholders’ meeting was 
held Jan. 30 and voted to increase the 
capitalization. The additional capital will 
be used for new buildings and machinery 
to greatly increase production. 

The stockholders elected the following 
directors: M. O’Neil, W. Q’Neil, T. F. 
O’Neil, W. E. Fouse, G. F. Burkhardt, 
W. L. Beckley and J. A. Diebolt. 

The following officers were re-elected: 
M. O'Neil, president; W. O'Neil, vice- 
president; W. E. Fouse, secretary, and 
Chas. Herberich, treasurer. 


Highways Transport Program 

John 8S. Cravens, chairman of the High- 
ways Transport Committee, Council of 
National Defense, has issued a statement 
outlining the post-war program of the com- 
mittee. Proposed activities include: Leg- 
islation affecting highway transport, such 
as uniform state tfaffic laws and police 
traffic regulations ; stimulation of food pro- 
duction in cooperation with the Bureau of 
Markets and other agencies interested in 
the distribution of food; a survey of facil- 
ities available for highways transportation 
and city marketing facilities; transporta- 
tion facilities for soldier farms, embracing 
state or national movements to open up 
large tracts of lands as yet unproductive; 
transportation facilities for developing re- 
sources other than agricultural; coopera- 
tion with railroads and waterways, taking 
in feeder extensions; coordination of high- 
ways transport to facilitate collection and 
delivery of freight and express for ra‘! 
and electric lines; standardization of 
methods of shipping by highways trans- 
port; placing of returned soldiers experi- 
enced in motor transport work; and activ- 
ity of state committees in highway devel- 
opment, 

“ It is our best judgement,” says Mr. 
Cravens, “that the suggestions enumerat- 
ed above would mean a great deal if car- 
ried out and, now that there will be a 
great now of highways transport through- 
out the nation, the commerce of the 
country could be greatly benefited if this 
“new tool,” as Secretary Redfield calls it, 
could be used for the greatest good.” 


Everwear Buys Plant 


The Everwear Rubber Company, Mil- 
waukee, Wis., organized recently with a 
capital stock of $200,000 to manufacture 
a patent semi-pneumatic inner tire, has 
purchased the plant of the Petley Rub- 
ber Manufacturing Company, 241-247 
Oregon Street, Milwaukee, which has 
previously been devoted to the manu- 
facture of bumpers, mechanical rubber 
goods and specialties. The Everwear 
Rubber Company will continue the manu- 
facture of these lines as a department 
of its business. 
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A Lamp Conservation Device 


The larger rubber manufacturers have 
long recognized the practical economy of 
protecting incandescent lamps with many 
guards, but the advent and rapidly in- 
creasing use of tungsten and Mazda 
lamps and the pressing demand for con- 
servation in all materials and equipment 
as a result of war conditions, make lamp 
protection even more necessary, if not 
imperative. 

Two expensive elements of loss con- 
front the lamp user. His problem is to 
protect his bulbs against both of them. 
To stop breakage he must use a guard; 
to stop theft he must use a lock. 

A guard fastened in place with wire or 





Loxon LAMP GUARD 


with a set screw cannot stop the thief; 
nor can an ordinary patent socket stop 
lamp breakage. 

Probably the most successful and most 
widely used protection against the two 
elements of lamp loss, breakage and 
theft, is the “ Loxon” lamp guard, which 
is made by the McGill Manufacturing 
Co., Valparaiso, Ind. 

This device, which locks the lamp into 
its socket with a key, performs the 
double service of preventing theft as well 
as breakage, and also reduces fire danger 
from hot or broken lamps to a minimum. 

The Loxon is made in a great variety 
of types and sizes, some of’ which are 
specially designed .for use in cement 
rooms and other departments of rubber 
factories where vapor-proof lamps are 
desirable in guarding against fire danger. 


MecNaull in Larger Quarters 

The sales and executive offices of the 
MecNaull Tire Co., Toledo, Ohio, have been 
removed from the Ohio Building to the 
tenth floor of the Nicholas Building in 
that city. The new location provides 
space much larger and better adapted to 
the company’s needs. 


England Planning Motor Shows 


One week from the announcement of 
the armistice terms, the automobile trade 
of Great Britain decided on a program of 
shows for 1919, and the first post-war 
exhibition will be held in November of 
this year at the Olympia, London, under 
the auspices of the Society of Motor Man- 
ufacturers and Traders. 

































































































































Manufactured 


NI YOR eb 1h) 

The past fortnight has been slight) 
rhpeor'e quiet than tin preceding ones 
Wholesale orders are not quite up to the 
evel of this time last vear, but buying for 
immediate needs s fairly good Sone 
nminufacturers are reported to have but 
e business booked, while others have 
vowml volume Prices are holding firm 
il distributors and retailers are grad 
wally getting the viewpoint of the manu 
facturers and their representatives, which 
ix the conviction thad, genera speaking 
prices wi hold their present high lev« 
for months to come. None of the factories 
hive an excess of manufactured goods o 
hand and present manufacturing costs are 
still high Lnder these conditions there 
s not likely to be any early disposition 
to sell at concessions Wi informed met 


chants and manufacturers do not bellev: 
there will be any reduction in wages this 
veal (me of the irger manufacturers 
has stated that when the armistice was 
signed, November 11, he had raw materia 
m hand and on order for t least twelve 

mths’ requirements 

rhere are reports of a marked disposi 
tion among some wholesalers to demand 
price guarantees bu iufacturers are 
deciining to take such ivreements 

that thev expect mints I nteria 

declines, but becn use would establish 
Di precedent Llowe i ! wi lv eved 

if some tmanutl turers ive wive price 
wirantees for sprir ile eries 

\nother tone is stt rers 
\\ ) predict rere s i! I thet than «ce 
reasing productio Costs In mv event 
riere 1 Iv ! + cle erise l 
volues 1 | wae I" ena steul ral thre 

ve ste ks of hig ! iteriiiis 

rked fT 

WECHANICALS 

Lhe work ol reo ! nalustrs 

rougnout the cot ry _ ‘ ‘ basis 
olng on rapid Ti he demand for 

nechantk rubber gomls is f \ large 


nount of col 


ensed by the railraods ad pul utilities 
dl from nel l the demand fo 
echan ils sucl ! ‘ Ise“ under 
| gs of this i be ve rood 
(iarden hose ) ( starter » nove 
j ntities ’ ‘ raers in FL 
" “ml with jobbers | ‘ et trace 
Manufacturers exp od season ana 
( rendy to stat T r op | cle \ 
‘ os now l i. I \ “y prices nre 
mted fro jobbers stocks Giarden cof 
m hose Merit ‘ Lh Rubbet 
One Leader, 11! re 12 ye 
Crt) 1c} ! 14 Mi “ Ihe 
liv Bulldo (seve ISN bie 
(hlvimp wire bound t, | , per 
wot Ada ! ” dering n 
ft enyths 
TIRES 
The mild weathe has tributed to 
i@ retall Sale of tires, AS Nany users are 
stil driving cars that unde! norma! 
weather conditions would me have been 


MAL 


Rubber Goods 


placed in storage Further, the present 
condition of roads is very hard on tires 
und adds greatly to their consumption, 
The present indications are that there 
will practically be no dead season for tires 


this vear, for within not more than ninety 
trade should again 


big volume of bus: 


dlavs the passenger car 


be in full swing. and a 

























































that prices cannot go higher and may pos 

sibly go lower | 
Nevertheless, it does not appear to le 

possible for any reductions in tire prices 


to occur before the beginning of the secon 


half of the year 


DRUGGISTS’ SUNDRIES 


Trade in the wholesale end of the drug 
: fair, and jobbet I's 


To he 


gists’ sundries business j 


and dealers appear accepting 1 





hess is predicted, manufacturers’ viewpoint that there « 

Hiowever, jobbing houses and even tire be no early decline in values Many mat 
manufacturer agents report rather quiet ufacturers are still far behind on filling 
business Retailers are refraining from orders and none have anv excess of stocks 
buying for spring delivery in the belief of merchandise 

‘ 
™ ¥ - 
‘ 
Cotton, Yarn and Fabrics 
New York, February 7, 19109 present economic conditions continue, ane 
rhe market has been in an extremely the future of the market is in much doubt 
msettie itix sj » » las ‘eDort _ . samen 
LITLSe a pcg E — ne la a rt. SEA ISLAND COTTON 
nco F ) ) netor se gy , nl : “ 
I Mbination ¢ i rs sendin thie Ih Holders of ‘Sea Island cotton are sti 
ket first down, and then up rhe ui r , 
ae ° inclined to hold on to their last crop unti 
settled condition of labor and industrial 
buyers come around to their views as to 
affairs has upset the market some and 13 
“esi prices, and to date comparatively little of 
caused a somewhat pessimistic feeling, but a 
. > Se the new crop has been moved rhe hold 
the easing off of freight rates, amounting . . ; ’ - é' 
sleet aie ae : ings of last vear’s crop, which were mostls 
to a cut of 66 2/5 per cent, lent just the . : , ; 
; ; a concentrated in warehouses in ports, are 
opposite feeling to the market, There ., les 1 «= having res 
Hn ann wali ‘ them followin tik nbout cleaned up, the owners having real 
Ss ) re cotts lo , : : 

bites ¥ ; r ne , , ' 's , ized prices equal to prices paid for the 
news « » freig ‘ate cuts » bearis : 
ew or the aa l I - l % ie t ir "4 new crop. Holders are still asking for 
sentim ! ur s q > , 1} - 
el] a en hnding eit una T t« ) wit between 70 and SO cents per pound, firs 
atat strong feeling canse ) S a - : , 

_— a (rong ee Ret a pt A ' = cost interior points, for their crop, and 
; moon the part of he . nine merical outside of a few sales in instances wher 
, : tte. ae i m tie Peco gee growers are forced to realize on their hold 

} tS mine “) . . . . “s «© 
— % - heton A a ead mm we new ' ings to meet current expenses, there hav 
nnset tle ilweor oth were and abroad. so been no sales reported by the Savanna 
the market was still in a very unsettled brokers 
conditio wi * various factors con . . , 
ondition ith the iriou fac I EGYPTIAN COTTON 
flicting, on the first of this month a ; , 

The firm demands of organized labor for fhe situation in the market for Egy) 

a 48-hour week have led many to the lx tian cotton — still remains somewh: 
ief that a large tie-up of the textile in- Clouded, and no shipments from Eg) 
dustry was in sight, with the result of a lave been reported up to the time © 
: , ’ rt ver s freig “ates al 
heavy slump in cotton consumption. When Writing. However, as freight rates a1 


this general strike was averted, however. 
early this month, the market recovered 
somewhat and is in a firmer position now 
Increased low grade discounts are re 
ported, showing that holders of the law 
gride stock are desirous of clearing their 
supplies in the shortest time possibl 
Growers and holders of the high-grade 


staple, on the other hand, are not display 
ng the least anxiety to dispose of thei 

op, and many of the Southern growers 
have announced their intention of holding 
their old-crop cotton and planting a re 
duced acreage this spring. Owing to the 
OW prices cotton has been bringing re 
cently, the sentiment for reduced acreage 
has spread so throughout the South that 
it is now almost general. 

Belgium and northern France have both 
been credited with large purchases OL cot 
ton during the past few weeks, Belgium 
having placed orders for more than 50,000 
bales, according to reports circulated on 
the local Cotton Exchange. These pur 
chases are about evenly divided between 
the Northern and Southern markets. The 
export buying movement is not expected 
to develop much force, however, whilt 
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*have improved considerabl) 


during the past few 


conditions 


months, it s believes 


that imports of the Egyptian staple m 
be resumed within a short time 
FABRICS 
The belief seems current a we 
informed manufacturing and export qu: 
ters that the first phase of readjustme 


has been passed, and that a period of 


tivity is in store for fabrics manufa 
turers and handlers as soon as labor d 
putes and other uncertainties have bes 
satisfactorily settled Signs that tl 
ultimate consumer is finding prices mor 
to his liking are beginning to come 
and although dealing is still restrictes 
to a small seale of the normal volun 
conditions are more promising Phe Gi 
ernment is still selling its holdings 
small lots from time to time 


TIRE FABRICS 


There is a firm tone to the market f 


tire fabrics, and no changes in prices ha 
been reported. Prices are nominal how 
ever, in view of the unsettled conditioi 
in the yarn markets, and the shortage | 
the supply of Sea Island and Egyptia 
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urns. The labor situation is also caus- 
ing some anxiety. Some spinners have 
innounced their intention of systematic 
illy shortening the working hours of their 
day forces, and laying off their night 
shifts altogether, as the result of the 
small demand for their product. 


HOSE AND BELTING FABRICS 

Trading in the market for hose and 
belting fabrics continues quiet, and sup- 
ies of the needed goods are still hard to 
obtain, due to the Government demands 
for webbing. etc. However, the Govern- 
ment is beginning to cut down its pur- 
chases of canvas, webbing, and other 
Demand is picking up a bit, but 
consumers appear well-stocked up on 
some of their lines, and are able to fill 
the small orders now coming in with 


uri wns, 


their present holdings. 
DRILLS, SHEETINGS AND OSNABURGS 


The market continues in a_ heavy 
slump, and prices are lower all through 
the market. Sellers are willing to make 
any concessions in reason in many in 
stances to get business, but it appears 
that the lower their prices go, the less 
inclination to purchase dealers manifest 
Some careful buyers, confident that the 
market has gone as low as it will pos 
sibly go, are doing a little buying at the 
present time, to cover their requirements 
before the turn in the market, but this 
condition is not general About the only 
interest in the cotton fabric industry re 
cording quantity business are denim manu 
facturers, and sellers who have rear- 


runged their prices A few sales of 
brown sheetings to buyers from the Far 


Kast have been reported 


BURLAPS 
The market is showing a little weak 
ess, and quotations have been slightly 
lowered in both India and the United 
States. Business is reported as dull in 
the three Eastern market centers, New 
York, Boston and Philadelphia, practically 
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no new business being hooked. Im- 
porters say that there is very little stock 
ordered for shipment from Calcutta be- 
fore April 1. Some of the big bag manu- 
facturers of the Middle West are reported 
to be inquiring in the market for burlaps, 
but no orders from this source have been 
booked yet, and buyers are said to be 
waiting for lower prices before doing any- 
thing. 

TIRE FABRICS 
174-ounce Sea Island, combed, 








sq. vd 1.55401.60 
174-ounce Egyptian, combed 12a 
174-ounce Egyptian, carded L3na@... 
174 -ounce Peelers, carded... 1L00@,... 
17%4-ounce Peelers, combed 1.10@1.15 

DUCKS 
Single Filling (pound basis) ib. . Nominal 
Double Filling (pound basis Nominal 

DRILLS 
37-inch yard vd 21 
37-inch yard 1k, 
37-inch yard IS ky 
37-inch vard 16 
37-inch yard 15 
37-inch >-yard 3 
37-inch 2.00-yard Southern lly 7 
38-inch 2.00-yard Northern 
40-inch 2.40-yard Southern 60.94 
40-inch 2.40-vard Northern 60.94 
52-inch 1.90-vard Southern 61.79 
52-inch 1.90-vard Northern 61.70 

SHEETINGS 

40-inch yard va 17 
f0-inch yard 16% 
40-inch 5-vyard 16 
40-inch yard 15 
40-inch yard 14, 
40-inch 3 vard 14 
{0-inch 3.60-yvyard 14%, 
40-inch 4.25-yvard 12 


Note In view of the unsettled nitions 
prevailing in the market at the present time 
the prices quoted above are more or less nom 


inal, and are not guaranteed 


BURLAPS 
(Carload lots) 
Per Yard. 


7 ounce 40-inch T50@ T.75 
7'44-ounce 40-inch 7.85 
7'4-ounece 45-inch 35a 

S ounce 36-inch SAM 8.25 
Ss ounce 40-inch fa 

Ss ounce 45-inch O35 

10 ounce 36-inch 11.75@ 

1 ounce 45-inch 13.50@... 
101,-ounce 40-inch 12.00@ 12.25 
10 ounce 40-inch 11.75412.00 


Chemicals and Compounding Materials 


New York, Feb. 7, 1919 

The market for chemicals and com 
pounding materials has continued rather 
uninteresting in its general condition dur 
ing the past fortnight. There is a fairl) 
active demand for certain items, but the 
inquiries are largely confined to small 
quantities, trading still being of the hand 
to-mouth order. There are no indications 
of material declines in prices, though 
price cutting is resulting from the amount 
of many items on spot, which is far great 
er than was the case last year 


The release of Government contract 


soods and the sudden stoppage in military 
requirements after a period of unnatural 
stimulation are responsible for the un 


isually large surplus of many materials. 


SOLVENT NAPHTHA 


Consumers do not appear to be partic 
arly interested in offerings of solvent 
iphtha at the prevailing prices, though 


some offers of lower prices have been re 
vorted, without confirmation by actual 
ransactions, The belief is general among 
consumers that price revisions are about 

take place and they are, consequently, 
olding off their purchases. Quotations 
re on a basis of 20 @ 25 cents per gal- 
m, with the bulk of the business being 
done at the lower figure. 


BENZOL 
There has been no change in the benzol 
irket, which remains quiet. There being 
even less than a routine demand it is 


believed that quotable prices could be 
shaded. though the absence of trading 
makes it impossible to confirm this opin 
ion. Quotations are on a basis of 22 @ 
27 cents per gallon, but these figures are 
more or less nominal. 


CAUSTIC SODA 


There are very considerable spot quan- 
tities of this material and these are all 
out of proportion with the demand, which 


nevertheless is good. This situation re 
sults in much competition to sell and 
consequent price cutting. A large sale 


was made last week at $2.90 per hundred 
weight for the 76 @ TS per cent solid 


material. The ground material is chang 
ing hands at $3.75 per hundredweight, 
TALC 


There is no change in the taic market 
to report. It has not been possible to 
import enough foreign or export enough 
American tale to alter the situation. 
Domestic tale is still being quoted at $20 
to S40 a ton. 


WHITING 


The whiting market continues steady 
and unchanged. The demand is not very 
active, but there is litthe whiting on hana, 
which accounts for the firm prices. Com- 
mercial in carload lots is quoted at $1.25 
per hundredweight; English cliffstone at 
$1.75 @ $2.75, while American Paris 
white is quoted at 51.50 @ $1.75. 


CHINA CLAY 


The demand for China clay is fair, and 
there have been some liberal imports re 
cently, which has resnuited in a fall in 
prices for the imported article. Good 
quality of imported China clay is offering 
at $18 and from this the price runs up to 
$25. Demand for domestic is quiet, and 
the quotation nominally from $15 to $20 
a ton 


LAMPS AND CARBON BLACK 

The market for blacks cannot be de 
scribed as an active one but there is a 
firm undertone to it and producers feel 
that the export demand is going to be 
big. Lampblack is quoted at 15 @ 45 
cents; while carbon gas black is quoted 
ut 16 to 40 cents. Mineral blacks are still 
quoted at $35 @ 45 a ton. 


ZINC OXIDE 

here has been little change in the zine 
oxide situation since our last report. Con 
sumers continue to show the same dis 
position to hold back that is shown In 
other lines and producers are reluctant 
about trying to force business by price 
cutting. The following are sellers quota 
tions: French process, red seal, 12 @ 12 
cents; green seal, 1214 @12% cents: 
White seal, 18 @ 13% cents. 

The New Jersey Zine Company, on 
December 14, announced a reduction in 
prices on its brands of Zinc Oxide and 
Lithopone, used by the rubber trade. The 
new price list, which became effective 
immediately, and which applies on con- 
tracts for the first quarter of 1919, fol- 
lows: 


AMERICAN PROCESS (*‘ Horse Head” Brands) 





Less 
Carload Carlpad 
Special .10%e 10% ¢ 
as wb wie oes ‘ seas 10¢ 104c 
FRENCH PROCESS (Florence Brands) 
White Seal Zine Oxide..... 13c. 13 4 
Green Seal Zine Oxide. .12 %e 12% « 
Red Seal Zinc Oxide... .12¢c 12%c 
Lithopone 7 Se 


Above prices apply only when packed 
in barrels. When packed in bags the 
price is one-eighth of a cent per pound 

LITHARGE 

The market for litharge, like that for 
other pigments is very quiet, and there 
has been no change in quotations since 
our last report. 


LITHOPHONE 


The demand for lithophone has im 
proved and it is predicted that in view 
of the fact that orders have not been 
placed as early as usual means than there 
will be unusually heavy buying later on. 
Stocks are said to be small. 


Prices Current for Chemicals, Fillers, 
Colors, etc. 


BEERIRE >. ¢ ¢ éetk 6 Oem es Ib. .2U @ 20% 

Accelerator, in drums... .1b. 85 @ 1,00 

Acids, Acetic, 56%....cwt 6.50 @ 6.75 
Carbolic, C. P....lb. *%.20 @_.30 
*Cresylic, 95%..gal. 1.00 @ 1.15 
Muriatic, 20 deg.lb. 1.90 @ 2.20 
Muriatic, 22 deg.cwt. 2.45 @ 2.65 
Nitric, 42 deg..cwt. 8.50 @ 8.75 
Nitric, 40 deg..cwt. 7.75 @ 8.00 


Sulphuric, 60 deg.ton 16.00 


Tartaric, crystals. lb. 81 a 86 
Aluminum Flake.......ton 29.00 @ 31.00 
Aniline oil, bulk basis Ib 26 @ .28 
Antimony, metal spot...lb. 7.25 @ 7.50 

Gee siveaen ---lb. 15.00 16.00 

Sulphuret, red... .lb. -25 .26 

Sulphuret, golden. lb. -28 @~ «30 

Sulphuret, crimson.]b. .45 @ «7 
AGDOUROD . « 6en6k onesies ton 35.00 @ 45.00 
Asphaltum, Egyptian... .Ib. .20 @_«.25 

a ton 22.00 @ 30.00 
Barium sulphate, tech- 

eee Ib. 04% @ .05 

Sulphide ....... Ib. 07% @ OT% 
Barytes, prime white im- 

(Gare ae ton*40.00 @ 45.00 


white, domestic. .ton 32.00 @ 34.00 
off color, domestic.ton 22.00 @ 24.00 
Benzol, pure, bulk..... gal. .22 @ .27 





